DCElCHIINE your msurance needs 1sn't simpie

PROTECT ASSETS

The type of
products varies
considerably

MEGAMN MARTIN
SPECIAL TO THE GAZETTE

Whether you're the CEO of
a multinational company or
setting out as a new entrepre-
neur, your ability to earn an
income is one of your most
valuable assets,

“You can have the dream
Jjob, dream family and ideal
lifi situation, but if you don't
plan for the unexpected,
everything you've worked
for can be dissolved in a mat-
ter of moments. That's where
life insurance comes in, .

1 “The primary goal of finan-
cial planning is to achieve an
individual's ohjectives with-
in the framework of his or
her constraints,” said Emile
Fetroro, senior investment
adviser with Dundee Secur-
ities Corporation.

L"*The process also includes
identifying risks and decid-
ipeg how to manage them.
Life insurance can be used
afa vehicle to offset cortain
t¥pes of risk that could have
agmajor negative impact on
the achievement of an indi-
widual's parsonal and family
olgjectives,”
1Beveral kinds of life insur
ance products are available
and the type of insurance
negded depends on a number
offactors,

¥ First and foremost, it's im-
partant to understand a per-
son's objectives and financial
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Financial adviser Emile Petroro (left) and insurance specialist Kent Elvidge say its important to understand your objectives.

shtuation,” Petroro said,

“An investment adviser will
often work with an insurance
specialist in constructing this
partof aperson's portiolic,™

Term insurance is gen-
erally used when there is a
short-term need for coverage.
It is also ideal for people who
need covarage, but do not
have sufficient funds to pay
the premimm associated with
other types of insurance. The
most popular term products
ara 10- and 20-year terms,
but there are also one-, five.,
15- and 30-year term products
available,

A 10-year term means that

the premium remains leval
for the first 10 years of the
policy,” said Eent Elvidge,
Insurance specialist with
Dundee Wealih/Dundee

will ba an inerease in cost
every 10 years as one gets
older, but the coverage can
continue regardless of any
changes in health.”

“In many cases, a combination
of producis are used to meet
the various needs uncovered,”

INsURAMCE sPECALIST KENT ELViDGE

Insurance Agency Lid, and
Elvidge Finaneial Services
Inic.

s long as the premimm is
puaranteed renewable, there

The same coneept applies
for other term products,
Longer-lasting solutions arve

available as well, They are.

kmown as term to 100 types

of products and are typically
sold as a universal life palicy
ar the traditional whole-life
products,

“In many cases, a combina-
tion of products are used to
meet the varions neads that
would be uncovered in an
insurance needs analyvsis,™
Elvidge said.

“Inseveral of thewhole-life
or universal-life scenarios,
it is possibile to not only have
level premiums for life, at
there are also some unigue
tax-sheltering opportunities
under the life insurance um-
brella.”

In these types of products,

there is a whole range of in-
vestment options, firom GICs
tomutoal funds, and many in-
house accounts to accommo-
date a variety of investment
choices, Elvidge explained.

In many cases for tax-ex-
empt life insurance policies,
any accumulation of cash
and the eventual death bene-
fit payout can be totally tax
exempt,

“All of the insurance prod-
uicts work well and have thelr
place,” Petrono sald.

“It's important that a per-
son's neads have been prop-
erly assessed and that the
appropriate coverage and
type of product is chosen
to cover those needs, which
will change over time and be
different depending on the
stages of ourlife cycle”

Determining how much
life insurance you need isn't
asimpletask,

“It includes preparing a de-
tailed net worth of the value
of an individuals' assets and
liabilities along with the es-
tate's obligations at death and
any ongoing income needs
for ones survivors,” Petroro

“Other important consider-
ations would be to include
educational funding object-
Ives, retirement needs for a
surviving spouse, legacies
and donations,

If you are purchasing term
coverage, ask for a compari-
son of rates, which are read-
ily available, of the major
carriers to ensure that vou
are purchasing a competitive
product,

“It is important to be come-
fortable that your situation
has been properly analyzed
by your broker, and that your

. neads have been addressed,”

Petroro said.



